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6Sales Tips
Essential

Ensure sales success with these timeless tips to help you
close the deal.

1.
2.

G
 reet your customers, and ask if you can

help them find something.

E ncourage them to buy more by offering
them a plastic or paper grocery bag to carry their items.

3. Tidy up as the day goes on so that shoppers can
see what you’re offering.

4.

N
 egotiate for the sale. Shoppers love to haggle,

5.

B
 undle items that go together to give shoppers

6.

O
 ffer refreshments, such as coffee or cans

so be open to negotiation.

the impression of a better deal (e.g., 6 glasses for $5).

of soda, for 50 cents each. Or, have your children
set up a lemonade stand to sell beverages to
thirsty shoppers.

Health Canada issued a Garage Sale Advisory
in 2012 that holds sellers legally responsible
to ensure that items they sell meet regulatory
requirements. Visit the Health Canada website
to learn more before your sale.

Safety First!
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Avoid These
Deal Breakers*
Signs.com asked garage sale shoppers for their
pet peeves when they’re on the hunt for a bargain.
Here are their top answers:

1. Overpriced items
2. Disorganization
3. Dirty items
4. The sale location is hard to find
*Source: Signs.com

